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Crossroads of Lumber Supply and Distribution
November 3-5, 2010 ¢ Hyatt Regency Chicago
www.nawlatradersmarket.com

For fifteen years, the NAWLA Traders Market has provided the lumber
industry with incredible value. Traders Market is the crossroads of the
lumber supply and distribution, bringing together manufacturers and
wholesalers, executives and sales representatives, hardwood and softwood
products. No other lumber tradeshow provides this under one roof.

The 2008 and 2009 shows averaged 260 exhibiting companies.

The individual attendee profile included 570 wholesale buyers, 510
manufacturer representatives, and 150 service provider representatives.
It offers attendees multiple forums to network and expand their client
base, including nightly receptions and a dedicated networking area.

The Traders Market Advantage

* Exceptional Value and Affordability

e Unlimited Networking Opportunities

o Excellent Access to the Entire Supply Chain

Exhibiting at the Traders Market

The tradeshow floor is the center of the Traders Market, with over 250
booths devoted to the manufacturing and distributing of lumber and
related building materials. Most show activities take place on the floor,
including the Spotlight on Exhibitors, New Products Showcase, and
Networking Central. The floor has events schedule on it to increase
traffic and improve exhibitors’ access to customers. Each exhibitor
has a company description in the MarketGuide and is named in the
exhibitor list available online.

Ol
v« I




Keynote Presenter: Jim Morris, The Rookie
November 4 ¢ 12:30 pm - 2:30 pm

During the past couple years, we all have confronted professional
and personal decisions that have lead us one way or the other in
business and in life. Jim Morris certainly knows how it feels to stand
at the intersection of seemingly conflicting circumstances. Juggling
the responsibilities of family and career, he did the impossible and
landed a pro contract to play baseball at the age of 35. Jim is a
prime example of an underdog who had the courage to stand at the
crossroads and then take the road less traveled while others moved
along the beaten path. A schoolteacher by trade, Jim is a lovable
storyteller whose miracle story captivates and inspires audiences

to never give up on a dream. Jim will speak at the Grand Opening
Luncheon.

Top Gun Survival School for Sales People:
How to Survive & Thrive by Selling Smart

in a Difficult Economy
November 3 ¢ 1:00 pm - 5:00 pm
November 4 ¢ 8:00 am - 12:00 pm

Wholesalers are frustrated during these turbulent times. Just like
sports, sometimes the fine line between success and failure is
training. This two-day special program is designed for mid-level sales
professionals and will be presented by David Kahle of the DaCo
Corporation. Your sales staff will learn how to target and prioritize
your market, systematically create new customers, and compellingly
present the case for the customer to buy everything from you.

$295 per person




Optional Events

CME Group Excursion
Thursday, November 4 ¢ 8:00 am - 12:00 pm

Don’t miss the opportunity to see the new location of the trading
floors in the historic Chicago Board of Trade (CBOT) building. Feel
the energy and pulse of the open out-cry markets, the action through
the LCD boards highlighting CME Group’s current trading activity and
the monitors delivering the latest world news and market information.
Learn more about trading on CME Globex®, the exchange’s electronic
trading platform. Excursion includes an introduction to Lumber
Futures and Options Trading, as well as Q & A with “lumber traders.”
There is no additional fee for this event but availability is limited.
Individuals will be assigned on a first-come, first-served basis.

Sponsored by the CME Group.

Magellan Network Breakfast & Program
Friday, November 5 ¢ 8:00 am - 10:00 am

The Magellan Network Breakfast & Program is a signature event of
the NAWLA Traders Market. Geared towards members engaged

or interested in global trade, the event includes expert speakers

and networking possibilities. One of the unique features of the
Magellan Network is that it focuses on both import and export issues,
softwood and hardwood products. Previous topics have included
market analysis, certification, and logistics. The final program will be
developed during the summer of 2010 to maximize the timeliness and
relevance.

$99 Member » $125 Non-member

ae—11 |
U, —




Special Marketing
Opportunities

Participating in special marketing opportunities or sponsoring at
the Traders Market allows companies to maximize their visibility
and increase their exposure to the industry. It provides an excellent
opportunity to highlight new products and services. For new
companies, it helps to build brand recognition. Two special events
are part of the Traders Market schedule.

Spotlight on Exhibitors

Want to stand out in the crowd in 2010 at Traders Market? Participate
in the Spotlight on Exhibitors. During a 30-minute session, spotlight
participants have the opportunity to highlight their company or
products, offer a live demonstration of a product, or conduct a Q&A
Session. The Spotlight is held in a dedicated area on the tradeshow
floor. NAWLA will provide the stage and work closely with companies
to promote the participation. Only six time slots are available this
year, so don’t wait.

$250 per session

New Products Showcase

A new feature for new products. The Showcase will be located in
the middle of the tradeshow floor and gives companies unparalleled
opportunities to showcase their products. Have a new product line?
A new brand? Unveil it in the showcase. The area will include display
tables and signage for each new product.

$250 per product




2010 Traders Market
Sponsorship Opportunities

Sponsorships are available at every level, allowing each company to
increase the value of their participation. Detailed explanations of each
sponsorship opportunities are available on www.nawlatradersmarket.com.

Platinum Level

* Two complimentary attendee registrations

* PowerPoint program advertisement during sponsored event
(where available)

* Two reserved tables for company personnel and guests at
Grand Opening Luncheon

* One page premium placement ad in MarketGuide

* Traders Market Sponsor hanging banner in booth

* Company logo and link to company’s website on Traders Market
website

* Company recognition in all Traders Market materials, including
website and MarketGuide

* Onsite sponsorship recognition

e Sponsorship ribbons for all attendees from that company

* Free company logo in exhibitor listing in MarketGuide

Platinum Opportunities

Wi Fi in Traders Market (NEW) $15,000
Grand Opening Luncheon $12,000
Grand Opening Luncheon Keynote Speaker $12,000
MarketGuide (NEW) $10,000
Early Bird Cocktail Reception $8,000
Ice Breaker Reception $8,000
Registration Bags $8,000

ao—rl
U, —




Gold Level

* One reserved table for company personnel and guests at Grand
Opening Luncheon

* One complimentary individual registration

* One page ad in MarketGuide

* Traders Market Sponsor hanging banner in booth

* Company logo and link to company’s website on Traders Market
website

e Company recognition in all Traders Market materials, including
website and MarketGuide

* Onsite sponsorship recognition

* Sponsorship ribbons for all attendees from that company

* Free company logo in exhibitor listing in MarketGuide

Gold Opportunities

Badge Lanyards $7,000
Exhibit Hall Lunch - Friday $7,000
Hotel Key Cards (NEW) $7,000
Travel Mugs & Morning Coffee $7,000
Magellan Network Event (NEW) $6,000
Official Name Badges $6,000
Silver Level

* Traders Market Sponsor hanging banner in booth

* Company logo and link to company’s website on Traders Market
website

* Half page ad in MarketGuide

e Company recognition in all Traders Market materials, including
website and MarketGuide

* Onsite sponsorship recognition

* Sponsorship ribbons for all attendees from that company

* Free company logo in exhibitor listing in MarketGuide




2010 Traders Market
Sponsorship Opportunities (onra)

Silver Opportunities

Networking Central (NEW) $5,000

WBC Alumni Reception (NEW) $4,000

Exhibit Hall Refreshments - Thursday $4,000

Exhibit Hall Refreshments - Friday $4,000

New Products Showcase (NEW) $4,000
Spotlight on Exhibitors (NEW) $4,000
Registration Bag Insert Collateral (NEW) $3,000 (each)
* Hand Sanitizer * Koozie

e First Aid Kit * Mints

* Bottle Opener e Candy Bar

Bronze Level

e Company recognition in all Traders Market materials, including website
and MarketGuide

* Onsite sponsorship recognition

* Sponsorship ribbons for all attendees from that company

* Free company logo in exhibitor listing in MarketGuide

Bronze Opportunities

Sales Training Course $2,000

Plasma TV showing $1,500

Hanging Signs Hallways (NEW) $1,000 (4 available)
Column Posters $1,000 (20 available)
iPad Drawing (NEW) $1,000 (3 available)
Flyer in Registration Bag (NEW) $750

General $500
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Fees

Individual Registration

$399 per person — Member
$699 per person — Non-member

Exhibit Booth Fee

$799 per booth - Member
$1,549 per booth — Non-member

Hotel Reservations

Hyatt Regency Chicago

151 East Wacker Drive ¢ Chicago, IL 60601

(312) 565-1234 » (888) 421-1442 » (312) 239-4418 (fax)
www.chicagohyatt.com

Group Reservation Code: NAWLA or Passkey #2490161

Rate

$209 per night single or double occupancy
$234 per night triple occupancy
$259 per night quadruple occupancy

Cancellation and Adjustment Deadline: September 17, 2010
Reservation Deadline: October 1, 2010

To register, please visit www.nawlatradersmarket.com




Exhibitors

* Ainsworth Group of Companies
* Anglo American
Cedar Products
* Ante-Holz GmbH
* Anthony Forest Products
* Arrow Reload Systems Inc.
* Asia Building Materials Limited
* Babb Lumber Company, Inc.
* Benjamin Obdyke Incorporated
e Bennett Lumber Products
* BLG Cargo Logistics
Gmbh & Co. KG
* Blue Book Services
* Boise Cascade Wood Products
* C&D Lumber Co.
e Calvert Co., Inc.
e Canadian National Railway
* Coastal Plywood Company
* Collins Companies
¢ Columbia Cedar
e Cowichan Lumber Ltd.
e CraftMaster Manufacturing Inc.
* Diacon Technologies Ltd
* Domtar Inc.
* Duckback Products
* Dunkley Lumber Ltd.
* Durgin & Crowell
Lumber Co., Inc.
* Eagle Plywood Specialties
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¢ Filler King Company

* Finnforest USA

¢ Forest Products Distributors, Inc.

e ForesTel, LLC/NAWLA TeleLink

* Gilbert Smith Forest
Products Ltd.

e Gorman Bros. Lumber Ltd.

* GRK Fasteners

¢ Haida Forest Products Ltd

* Hancock Lumber Company

* Hardel Mutual Plywood

e |daho Forest Group

e Idaho Timber Corp.

* Imperial Shake Company

* Independent Dispatch, Inc.

* INTERFOR

e InterWrap Corp.

¢ Irving Forest Products, Inc.

* Norman G. Jensen, Inc.

e Kalesnikoff Lumber Co. Ltd.

e Kleer Lumber

* Klenk Holz AG

e Krauter Solutions

e LP Building Products

e Lazy S Lumber, Inc.

e Leslie Forest Products Ltd.

e Limington Lumber

* LTG Inc.

¢ Maibec Inc.



* Mallory Alexander International
Logistics

* Mary’s River Lumber Company

* Master Mark Plastics

* Maze Nails

e McShan Lumber Co.

* Mid Valley Lumber
Specialties Ltd.

* NAWLA

* Neiman Enterprises, Inc.

* Nordic Engineered Wood

» Pacific Coast Cedar
Products Ltd.

* Pacific Western Wood
Works Ltd.

e Pacific Wood Laminates

¢ Pacific Woodtech Corporation

e Palliser Lumber Sales Ltd.

e Patriot Timber Products,
International

* Peninsula Plywood Group, LLC

* Pennsylvania Lumbermens
Mutual Ins. Co.

* Pine Tech, Inc.

® Plum Creek

* Plycem USA, Inc.

* Porcupine Wood Products Ltd.

* Potlatch Corporation

* Power Wood Corp.

* PPG Machine Applied Coatings

* Progressive Rail Inc./Carload
Connection

* Progressive Solutions Inc.

* RISI

* Robbins Lumber, Inc.

* Rosboro

* Roseburg Forest Products Co.

* RoyOMartin

* Samuel Strapping Systems

e Sawarne Lumber Co. Ltd.

* Seneca Sawmill Company

e Shasta Green Inc.

e Sierra Pacific Industries

e Simpson Strong-Tie

e Simpson Lumber Co., LLC

e Skana Forest Products Ltd.

* Snider Industries

e Spruceland Millworks Inc.

e Starborn Industries

e Stimson Lumber Company

e F.H. Stoltze Land & Lumber Co.

* FCStone

* Sundance Forest
Industries Ltd.

e Sunset Moulding Company

* TATA Enterprises, Inc.

* The Teal-dones Group




EX h | b ItO I'S (cont’'d)

* Teton West Lumber, Inc.
* TMO Global Logistics
* TrimJoist Corporation

e Tri-State Lumber Company, Inc.

e C.M. Tucker Lumber
Companies LLC

* Union Pacific Railroad

* USRail.desktop

* Versatex Trimboards

* The Waldun Group

* West Bay Forest Products &
Manufacturing Ltd.

* West Fraser Mills Ltd.

* Westervelt Lumber

* Weston Forest Group

* Westshore Specialties

* Woodtone Building Products
* Zip-O-Log Mills

(as of May 19, 2010)
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FAQsS

Where do | find more information or register to attend?

Complete show information, including online registration, sponsorship
opportunities, and show schedule, is available at
www.nawlatradersmarket.com.

Who can exhibit at Traders Market?

Manufacturers or Wholesalers of traditional wood products and/or
engineered wood products and complimentary building products
are eligible to exhibit. Additionally, companies such as rail and truck
transportation providers, reload operators, remanufacturers with a
majority of revenues generated by processing wood on account,
prefinishers and importers are also eligible to exhibit, as are certain
service affiliates.

If | am a manufacturer or a service provider, do | need to exhibit
to attend?

Manufacturers and service providers must be exhibitors in order

for company personnel to attend Traders Market. Only wholesale
company personnel may attend without the company also exhibiting.

What is new for the 2010 Traders Market?

For previous exhibitors and attendees, one of the biggest changes is
the new schedule. The tradeshow floor will be open on Thursday and
Friday this year, with booth set up only on Thursday morning.




Schedule

Wednesday. November 3

5:30 pm - 7:00 pm Early Bird Cocktail Reception

Thursday. November 4

8:00 am - 12:00 pm CME Group Excursion
12:30 pm - 2:30 pm Grand Opening Luncheon
Keynote Presenter
NAWLA Mulrooney Memorial Award
2:30 pm - 6:00 pm Tradeshow Floor Open
Spotlight on Exhibitors
New Products Showcase
6:00 pm - 7:30 pm Ice Breaker Reception

Friday. November 5

8:00 am - 10:00 am Magellan Network Breakfast & Program
10:00 am - 3:00 pm Tradeshow Floor Open

Spotlight on Exhibitors

New Products Showcase
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For More Information

Exhibit Booth Sales
Spotlight on Exhibitors
New Products Showcase

Barb Nissen
bnissen@nawla.org ® (847) 870-7470

Stacey Woldt
swoldt@nawla.org ® (847) 870-7621

Sponsorship Opportunities

Kevin Ketchum
kketchum@nawla.org ® (847) 870-7581

Registration

Barb Nissen
bnissen@nawla.org ® (847) 870-7470

General Inquiries

info@nawla.org ® (800) 527-8258




